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Seller’s Guide to
the Summer
Market
This report will go through the basic steps of selling your
home in Beverly, Massachusetts. It will cover market basics
- like when to sell, neighborhood prices, and tips to getting
the best price for your home.
Spring and summer are the best time to sell your home in
Beverly. Believe it or not, the month you list your home
can contribute to pricing.
In the current market, homes are selling quickly in Beverly
with many buyers paying over asking price. I predict a very
strong spring and summer for the local market, with most
homes being listed in May; particularly because of the long
winter. If you are thinking of selling your home, spring is
the perfect time to get your house on the market.
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Beverly - Luxury Sales

Luxury sales are consistent
throughout the year., but follow
the same pattern with a spike in
spring. In 2017, Beverly had a
40% increase in luxury sales.
Beverly is no stranger to the
luxury market and has a history of
famous ‘Gold Coast’ real estate home to the Sears estate, Henry
Frick’s Eagle Rock, and a summer
retreat to President Taft.
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Seller’s Checklist
There are a few basic steps you can check off to make sure your home sells
fast and for the highest price possible. Setting a timeline, meeting
deadlines, and staging accordingly will pay off in the end. Hiring a realtor
who know’s the Beverly market is crucial.
Talk to a realtor
Find a realtor in your neighborhood. A realtor can help you understand
the difference between the Beverly Cove and Beverly Farms market.
Believe it or not, these markets can be very different.

Pick a target date
Having a timeline is helpful. There can be certain things that you
might need to accomplish before listing your property; setting target
dates of completion can be helpful to stay on track.

Get a Storage Unit
If you have lived in your home for several years, the chances are it’s
time to declutter. Staging is key.

Get Organized
You may think your closet looks organized, but you can always donate
some of those old shirts/dresses you haven’t worn in years. If you’re
emotionally attached, don’t forget, you have a storage unit.

Paint, Fix, and Curb Appeal.
Work with your realtor to identify cost effective fixes that will increase
the value of your home. Not all fixes will help, so make sure to talk to
an expert before spending any money.

Painting & Updates
A fresh coat of paint can go a long way with a home sale. But, you should
talk to your realtor before you spend money and time on updating your
home. If a realtor does not think that a paint refresh will increase your home
price, why spend the time and money?
Paint is also very personal. What you choose may or may not resonate with
home buyers. Benjamin Moore Caliente AF-290 (pictured below left) is the
top color of 2018. But, be careful with bold colors when you are trying to sell
your home. Some people may have difficulty seeing their furniture with a full
red room, but a pop of red like a door (pictured below, right) gives your
home character and something for home buyers to remember.

Think neutral with splashes of color
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Remove
unnecessary
clutter. Even book
shelves can look
cluttered.

Make sure window
coverings are open
for pictures and
open houses

Keep neutral colors
on the wall with
pops of color from
accessories like
pillows

Remove
unnecessary
furniture and
plants

When to List
Last year, most homes were sold in June and August. People tend to begin their
search in March. In the current market, homes are selling quickly in Beverly with
many buyers paying over asking price. I predict a very strong spring and summer
for the Beverly market, with most homes being listed in May; particularly because
of the long winter. If you are thinking of selling your home, May-July is the
perfect time to get your house on the market.
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Pricing
The goal is selling your home for the most money. Understanding not just
the local market, but also national market trends will dictate how you
should price your home. Talk to a realtor to discuss interest rates, local
market trends, and timing to help you best price your home.

National
Median Sale Price
2016
National Average

233,800

Median Sale Price
2017
247,200

Year Over Year
Change
5%

Beverly & Surrounding Towns
Town
Beverly, MA
Boxford, MA
Danvers, MA
Essex, MA
Gloucester, MA
Hamilton, MA
Haverhill, MA
Lynn, MA
Manchester, MA
Marblehead, MA
Newburyport, MA
Rockport, MA
Salem, MA
Swampscott, MA
Wenham, MA

Median Sale Price
Median Sale Price
Year Over Year
2016
2017
Change
$395,000
$439,500
10%
$620,000
$636,500
3%
$383,500
$412,500
7%
$477,750
$550,000
13%
$370,000
$412,500
10%
$532,000
$549,900
3%
$269,000
$280,000
4%
$295,000
$333,500
12%
$737,500
$776,250
5%
$588,250
$600,000
2%
$454,500
$517,250
12%
$427,000
$515,000
17%
$315,000
$355,000
11%
$443,000
$469,978
6%
$555,000
$540,000
-3%

What to Fix
For the Best Return
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What should I fix before I list my home? Should I fix the dishwasher? Should I fix my broken
fence? It is difficult to make one blanket statement across the board for all properties on what
to fix.

Pro Tip: Always ask yourself, what’s the most inexpensive way to fix an issue? Don’t cut
corners, but think about what will be neutral for home buyers and be the most cost
effective. Once you decide to sell your home, It’s no longer about you; it’s time to see
things from a potential buyers perspective.
As a rule, it is safe to say, if you can see that it’s broken, you should fix it. One
small broken railing walking into a home makes people immediately think, “What
else is broken in this home?” As a seller you should always disclose issues to the
best of your knowledge. Any major issue will be found during a routine home
inspection, so save yourself and a potential buyer time and money by disclosing
everything up front.
Pro Tip: Remember that some buyers drive by your home prior to scheduling a showing
or attending the open house.
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Put extra clothes in
storage to make all
closets look spacious

Update old
hardware on doors.
This is a quick
inexpensive way to
modernize old
rooms

Keep luggage in
storage areas and
out of closets

Organize shoes
and keep old shoes
out of view
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Staging Your Home
Staging your home can increase the value. ‘Staging’ can mean decluttering, cleaning or
moving around furniture to make your home look more spacious. From the graph below,
you can see that the most important rooms to focus on when staging your home, are
the living room and master bedroom. Talk to your realtor about what is best for you.
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ABOUT VICTOR
PAULINO
HIGHEST
SINGLE
FAMILY SALE
IN BEVERLY
IN 2017

HIGHEST
MULTI-FAMILY
SALE IN
BEVERLY
IN 2017

TOP SALE IN
2017$5.7M
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Victor Paulino is a Global Real Estate Advisor at By the Sea Sotheby’s
International Realty. Victor focuses his work on the North Shore of Boston
and Southern Essex County. He has lived on the North Shore for over a
decade. For methodology or more information on this report, please visit
paulinoreport.com
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