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Glisson-LeBlanc Insurance Helps You Plan 
for Your Peace of Mind

The time to plan for tomorrow is NOW. 
Plan for golfi ng, sailing, traveling and 
spending time with family. But, can 
you protect your precious quality of 
life? Glisson-LeBlanc Insurance can 
help.

For 30 years, Renae’ LeBlanc and 
Michele Glisson have been friends 
and busi ness partners. Raising 
their families in Sarasota County, 
they know their community and all 
it offers. Their clients say they put 
people at ease when discussing life 
insurance, long term care planning 
and choosing care facilities for loved 
ones.

“Renae’ LeBlanc went above 
and beyond, assessing our existing 
insurance and recom mending 
adjustments that most benefi t us,” 
says Julie Graszl. “My husband Steve 
and I were comfortable with her and 
everything she suggested. Renae’ 
helped us get into what we needed 
and met our budget. We highly 
recommend Renae’ and Michele. 
They are reliable, trustworthy and 
knowledgeable.”

Renae’ LeBlanc says, “The long 
term care protection the Graszl’s 
selected was an asset based long 
term care policy.” Live, quit, die- 
someone will always benefi t from this 
type of protection.

Michele Glisson adds, “The need 
for extended care is a life-changing 
event that can have an emotional, 
physical and fi nancial impact on 

your family and loved ones. This 
type of protection provides a way to 
reallocate dollars for needed care.”

Glisson-LeBlanc Insurance helps 
bring you and your family peace of 
mind so you can enjoy today and 
safeguard your tomorrows. 

Editor’s Note: Glisson-LeBlanc Insurance, 
Phone: 941-755-8899. Fax: 941-753-
2190. Phone: 941-232-9690. Website: 
www.glissonleblanc.com. Article submitted 
by Carlene Cobb, Seniors Blue Book 
Correspondent.

Client testimonials are the personal views of 
a select group of Glisson-LeBlanc Insurance 
clients. These clients do not have a fi nancial 
interest in Glisson-LeBlanc Insurance and 
were not paid to express these views and 
have no other interest in or relationship with 
Glisson-LeBlanc Insurance other than a 
client relationship. These opinions are not 
necessarily indicative of future performance or 
results and may not refl ect the experience of 
all clients.




