NYC Market
First Half of 2019

UP, DOWN, EVEN: Market Metrics
The first half of 2019 seems to support a stabilizing market in 2019, with both prices and closings up compared to this time
last year. However, these promising signs for overall market health might be due in part to a dramatic increase in new
development sales in the second quarter. Most of these sales entered contract well before the start of 2019, and so are not
truly indicative of the current market. Contracts signed, a better indicator of actual market activity, did see a momentary
spike in April, but it’s likely much of this was attributable to buyers rushing to close before the new state transfer and
mansion taxes took effect on July 1st.
Inventory in Manhattan increased year-over-year again this spring, a now familiar trend we’ve seen since the end of 2017.
Active listings surpassed 8,000 for the first time since 2011, even though there was actually less new inventory introduced to
the market in the first half of this year than last. Marketwide absorption rates have continued to lag, making for a
continued buyers’ market, although a modest increase in median co-op sales prices did manage to offset yet another
year-over-year decline in condo sale prices. Overall, properties with low monthlies and competitive pricing have continued
to transact well, but luxury new development and condo resales continue to linger on the market. Midtown, FIDI, and both
the Upper East and Upper West Side markets saw year-over-year drops in both condo and co-op resale prices, while both
Downtown and Upper Manhattan saw a year-over-year increase in prices across all product types.

In Brooklyn, the number of sales fell short of last year’s record-breaking spring selling season. But 2019 has still been a
strong year. Over 2,700 apartments closed between January and June, one of the highest figures recorded in the past
decade, and median sale price figures saw year-over-year increases across all price-tiers and almost all product types.
While resale closings declined year-over-year, new development sales increased to balance these drops, accounting for a
notably high 32% of the total market share. Contract activity also continued to decline, a trend we’ve observed since the
start of 2018 – unlike Manhattan, where buyers felt pressure to beat the new mansion tax, Brooklyn appears unaffected by
these changes which changed the rates above $2M, a very small segment of the Brooklyn market.
Inventory levels in Brooklyn also rose in the first half of 2019 by double digits compared to the same time last year — while
the largest spike was due to new development inventory, all product types saw an increase from the extremely constricted
levels found in both 2017 and 2018. Co-op inventory, while up from Spring 2018, made up only 1/3 of all active inventory this
year, representing a 9-year low in market share. Resale condo inventory increased year-over-year by double digits,
although interestingly, also saw a rather unexpected increase in sale price not typical of increased inventory levels.
The median sale price for 2-bedroom condo resales also broke $1M for the first time in the second quarter, and resale coops also saw double digit increases in median sale price for 1, 2 and 3-bedroom homes. Despite an increase in inventory
and decline in contracts and closings, prices were up and days on market declined compared to the same time last year.
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Dedicated to helping her clients realize their individual goals, Isil provides an exceptional real
estate experience whether buying, selling, or renting in Manhattan, Brooklyn, and beyond. Isil's
thorough understanding of the intricate residential sales and rental process and in-depth
market knowledge makes her a trusted advisor for her clients ranging from first-time home
owners to experienced investors.
Since 2014, Isil has closed more than 60 sales transactions across countless neighborhoods in
Manhattan and Brooklyn and has extensive experience in co-ops, condos, single-family homes,
and multi-family properties for both end-users and investors.
Isil’s goal is to make a daunting process transparent and easy by educating her clients on the
overall process at the onset and explaining all intricacies throughout. She regularly presents
home-buying seminars at various companies, lenders, and financial advisory firms.
Originally from Turkey, Isil moved to Texas at age 10. She holds a BA in Political Science from
Yale University and a law degree from The University of Texas, Austin. Currently, Isil lives with
her husband Bill in Gramercy, returning to Manhattan after six years in Cobble Hill.

Our Clients Say it Best
"Having a team on your side
that are experts in their field
while also being friendly and
comfortable to work with is a
must when buying a home in
NYC's fast-paced market. We
got all that and more when
working with Isil, and truly
feel blessed in our new
home!”
— Neha & Jack, buyers of a twobed condo in Crown Heights

“Isil was the first realtor we
spoke to—and we spoke to a
lot—who clearly knew what
she was talking about. She is
savvy and has razor-sharp
instincts that are essential in
the zoo that is NYC real
estate. As first-time home
buyers, we felt incredibly
s u p p o r t e d i n th i s l i fe changing process.”
— Brendan & Jan, buyers
of a co-op on the UWS

“Isil and her team are smart,
hard-working, and a pleasure to
work with. Isil provided us with
a great market analysis to help
us decide whether to rent or sell
our Brooklyn loft. After we
decided to sell, she and Isabel
worked tirelessly to get our
apartment ready for listing and
find the right buyer. We can’t
wait to work with Isil and her
team again!”
— Sellers of a Brooklyn loft

“Isil and Isabel are incredibly
dedicated, smart, and have a
total command of the NYC
market . We tr uste d the i r
judgment and knew they could
handle all of the minutiae of
each transaction, which made
selling and buying much less
stressful. We love where we live
now and are so grateful to them
for making it possible!”
— Danielle & Sean, sellers
of a condo in Boerum Hill

