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Good morning everyone, hope everyone is doing good. Wow, can you believe how busy everyone is? This is 
awesome! A reminder for everyone out there if you get a call from a buyer you have never meet before please 
follow your QB’s recommendations and your office’s policy for meeting these people, and please if you can take 
someone with you. 
 
We have had two incidents that one of or QB’s found out about from the police department, one was near alto 
lake and the other was at Wal Mart both individuals were attacked so watch your backs. 
 
Those individuals that are working from home and even those that are not working from home the home office 
is becoming extremely popular now. Below is an article talking about what the impact from COVID has been on 
the home office: 
 

Home Offices Continue to Grow In Popularity Amid Pandemic 
Posted on  Jul 30 2020 - 3:13pm  by  Jameson Doris 
 
As the current pandemic continues to rage across much of the country, and the world, many in the workforce 
who are being forced to work from home are looking to this temporary arrangement as more of a permanent 
shift in how they do business. Naturally, home offices have become necessary and many are looking to 
accessory dwelling units (ADUs) on their properties as a potential long-term work-from-home space. 
 
"An ADU is a secondary dwelling that may be constructed behind the primary home on a single-family lot or as 
additional units on a multi-family property," Paul Dashevsky, co-founder and Partner of GreatBuildz, a 
matchmaking service that connects homeowners with general contractors, tells Housecall. 
 
For many homeowners, new construction may not even be necessary. Prefabricated pods are becoming 
increasingly popular for housing parents or grandparents. Also, basement or garage apartments can be the ideal 
location to set up a permanent office space. 
 
Here are some of the most popular 
choices for creating a permanent 
home office: 
 
Above Garage Apartments 

If you have a finished space above 
your garage that's not being rented 
out, there may be no better choice for 
a home office. It's free and likely 
already feels like your own personal 
studio apartment, so why not take 
advantage of this space? And unlike a 
basement apartment, you still have to 
"leave" your home for work. This has 
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the added benefit of helping you get into a routine more easily than if you were to stay inside your home to 
work. 
 

Tiny House 

A tiny house is exactly what it sounds 
like; a small home often constructed 
in the backyard of a homeowner's 
main house. Tiny homes can vary 
wildly in terms of cost, but one of the 
more inexpensive options are 
prefabricated cottages or "granny 
pods." These ADUs are usually 
purchased so one can be within close 
proximity to aging parents or 
grandparents. However, if you have 
the budget, an ADU right in your 

backyard could potentially be the perfect location for a home office. 
 
Basement Apartment 

Many people either don't own a garage or can't 
afford to purchase an ADU, which makes converting 
a basement apartment into a home office one of 
the most popular options. However, unfinished 
basements are not uncommon and creating a 
homey office out of a bare basement is no easy 
task. Just keep in mind that you can DIY much of it. 
Also, it'll be worth it to have a permanent space in 
your home to do work once it's completed. 
Homeowners, are you looking to create a more 
permanent office space on your property? If so, 
what area of your home are you looking to convert or are you looking to purchase an ADU? 
 
Our society is changing epically this year with COVID and all the restrictions that they are placing on everyone 
there was a study done on buying for example Amazon has had a fantastic quarter and exceeding 40% in sales, 
heck you can buy a car online and have it delivered to your home hands off. So why can we not sell Real Estate 
the same way? It is always good to meet face to face with someone to get the feel of what they want and make 
friends at the same time so both ways can work. Here is an article discussing selling online: 
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If You Can Find Your Spouse Online, You 
Can Find Your House Online 
Commentary by Todd Sumney  
 
I remember when online dating sites first hit the 
market. I’ll admit, I thought it was a bit strange and 
believed it would never be popular; however, a 
recent survey showed that nearly 40 percent of 
couples met online—and online dating is by far the 
most popular way U.S. couples connect. 
Do you remember when Uber first began? Did you 
think it sounded weird that someone would 
summon a stranger to pick them up in their personal car and drive them somewhere? Did you think that 
consumers would prefer the old way of hailing a taxi or car service? Fast forward to today—do you even know 
anyone who has never taken an Uber or similar service? 
So how do you feel about live virtual showings via online meeting software like Zoom, Google Meet or Facebook 
Live? How about live virtual open houses, live virtual REALTOR® tours or even virtual listing appointments? 
In the last few months, we have all experienced the many restrictions imposed on businesses, professionals and 
consumers nationwide that some would think would prevent real estate transactions from happening. Yet time 
and time again, I have seen many real estate professionals adapt, pivot and embrace new opportunities like 
virtual real estate events and activities, enabling them to serve and help the consumer while following safe 
guidelines and mandatory restrictions. 
 
I’ve also seen some real estate agents take the opposing stance and say, “Those virtual events are a fad,” and, 
“They will never catch on because the consumer will always prefer to tour and see real estate in person.” Some 
have said, “I don’t need to learn how to do that. I’ll just wait until things return to normal.” 
 
I’m sorry, but live virtual real estate is normal now. It is now normal for news interviews and talk shows to be 
conducted every day and night via virtual online meeting software. In fact, I recently heard a late-night TV host 
use the word “Zoom” 14 times in one interview. It is now normal for consumers to shop for furniture and other 
household items via online meeting software. It is also normal for consumers to have dinner or happy hour with 
family and friends virtually. 
 
The consumer has adapted to, and embraced, virtual showings and is still buying and selling real estate virtually. 
So, if you have not embraced learning how to take your real estate business virtual, have not practiced doing so, 
and have not made it a part of your everyday business, you are missing a huge opportunity. 
 
Are you resisting change? Does it scare you? Are you afraid of learning and trying something new like a live 
virtual open house? Don’t be! I have received many notes in the last few weeks from real estate agents who 
have pushed beyond their comfort zone, attended HomeSmart’s free training webinars that are open to all 
agents in the industry, shown homes virtually, closed transactions virtually and achieved success. And you can, 
too! Just visit HomeSmart.com/Virtual-Open-House to learn more about how you can drive your real estate 
business virtually. 

https://go.homesmart.com/virtual-open-house
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Action Plan: 

1. Set-up a free Zoom, Google or Facebook account. 
2. Attend webinars and search Google and YouTube for videos on “How to conduct live virtual showings, 

live virtual open houses, live virtual REALTOR® tours, and more. 
3. Practice. Hold a virtual happy hour with your family and friends. Invite three other real estate agents to 

practice conducting a live virtual showing. 
4. Market and communicate that you can help consumers virtually. 
5. Stop thinking and start doing. You can do it! 
6. Reap the rewards of your hard work. 

 
So that is all that I have this month, stay safe and well out there and go sell, sell ,sell.  
 
 
Troy B. Briggs 
RLCAR President  

https://go.homesmart.com/business-builder

