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When you put your home on the market, 
preparation and presentation are the keys to 
success. To sell a home as quickly as 
possible you need to attract as many 
potential buyers as possible. Showcasing 
your home with high-quality, staged photos 
and videos are the best way to supercharge 
your home’s web appeal and help it stand 
out in today’s competitive marketplace. 

Staging is a strategy. Seventy-one percent 
of sellers’ agents believe a well-staged 
home increases the amount buyers are 
willing to offer, as stated in the National 
Association of REALTORS® “2015 Profile of 
Home Staging.”  

Of course, you have an emotional attachment 
to things in your home, and as Realtors® we 
appreciate that. However, staging is an 
essential element of showcasing your home’s 
best features so that buyers can envision 
themselves taking residence. 

Fortunately, home staging doesn’t have to be 
a costly, time-consuming process. You merely 
want buyers to be able to envision themselves 
in your home in person AND online. 

In this edition of the CBAR Cares Series, we 
will be sharing tips and pointers from agents 
at Coldwell Banker Alfonso Realty as well as 
other sources such as Zillow and Realtor.com.  

HOME STAGING “Design is a plan for arranging 
elements in such a way as best to 
accomplish a particular 
purpose.” 

Charles Eames 

Thinking of selling your 
home? Want it to sell FAST 
for TOP dollar? 



KNOW YOUR BUYER
Geography and price point matter in home staging. Is this a starter home or an expansive country 
home for an established buyer?

• Effective home staging for the first-time home buyer will often combine industrial and 
modern elements while highlighting functionality, comfort, and storage space. 

• Lifestyle is key when staging a large home for the established buyer. The possibilities for 
luxurious relaxation and entertaining should be apparent the moment they enter the door. 
In these cases, staging extends from the home itself into all of the outdoor living spaces. 

With CBX, our agents can get a good idea of who your buyers are to ensure your home is staged to 
sell. 



THE EXTERIOR - 
FIRST 
IMPRESSIONS 
MATTER 

Excellent home staging begins outside 

and when done correctly, gets the 

prospective buyer excited to see the rest 

of the home. Walk up to your home as if 

you are seeing it for the very first time. 

What do you see? Remember, potential 

buyers form an impression long before 

they walk in the front door. Curb appeal 

counts! 

If the property has outdoor space, be 

sure to showcase it. Whether a small 

patio or an expansive yard with a pool, 

highlight how potential buyers can use 

the area. Help buyers envision themselves 

enjoying the property. Place some rocking 

chairs on the porch or set the dining 

table to help them envision outdoor 

entertaining. After all, this is what the 

Mississippi Gulf Coast is known for!  



First and foremost, make sure your 
house numbers are easy to see so that 
Realtors and potential buyers can find 
your home. Get new ones if it will 
improve the look from the street.  
A well-maintained yard makes a great 
first impression. Spruce it up by 
mowing, trimming, weeding and 
removing all lawn clutter. 
Trim your trees and bushes, pull weeds 
and add fresh mulch to flower beds to 
give it a new and maintained look for 
little cost. Plant lots of colorful blooms 
in your planter beds. 

Buy a colorful and inviting new welcome 
mat. Sweep your front porch and make 
sure it is clutter-free. Add potted 
flowers near the front door. Bright colors 
can invoke a positive feeling about your 
home. 
Make sure entryway lights work properly 
and are free of cobwebs and insects. 
Pressure wash the house exterior, 
walkway, steps, driveway, and porch 
until everything sparkles. 
Pressure wash the garage floor and 
remove or store anything that doesn’t 
need to be there.  

Repair any cracks in the driveway, 
walkways, and patios. Paint or stain if 
needed. Be sure all gutters and 
downspouts are firmly attached, clean 
of debris and functioning.  
Freshen up your front door with a coat 
of paint. Red, black, blue, or wood stain 
complements the trim and doesn’t 
blend, says The Real Estate Staging 
Association. Steer clear of 
unconventional colors like purple or 
pink. 
It may be time to consider repainting 
your home if the exterior paint looks 
old, faded or is peeling. You’ll need to 
clean the exterior before painting. You 
may be pleasantly surprised after 
pressure washing since sometimes that 
is all it takes for the house to look new 
again.   
Give new life to wooden fences with a 
coat of paint or stain. Pressure Wash 
PVC fencing. 

Never forget the added value your 
outdoor living space gives your home. 
Stage it like a second living room, with 
outdoor furniture, accent pillows, an 
outdoor rug, and other patio-friendly 
decor. 
Use a POD to store excess lawn furniture, 
landscaping tools, and other outdoor 
items to visually add more space in your 
garage, shed, and other outdoor areas.  
Clean windows thoroughly and make 
them sparkle.  
Make sure your front door looks good 
and works smoothly. Replace the lock, 
weather-stripping and repaint or re-stain 
if necessary. Make sure the doorbell 
functions as well. 
Make that mailbox look clean and 
welcoming or get a new one. 
Get a hammock or build a fire pit to 
show off how fun your yard can be. 
Hide trash cans, recycle bins, and garden 
hoses. 

CURB APPEAL



T H E  F I R S T  S T E P  I N  
C R A F T I N G  T H E  L I F E  

Y O U  W A N T  I S  T O  G E T  
R I D  O F  E V E R Y T H I N G  

Y O U  D O N ' T .  

While you treasure photos of loved ones 
or other personal expressions, these can 
present a challenge for buyers to see 
themselves living in the home. Great 
staging allows them to feel like this is a 
blank slate they could design as their 
own, not bumping into persistent 
reminders they are touring the house of 
another family. Store these personal 
belongings in a POD or storage unit 
until you’re ready to move. 

We all treasure those special inherited 
pieces or the new ones we’ve 
purchased, the most significant 
contributors to clutter are too much 
furniture and furniture that is too large 
for the room. Opening up the space 
gives potential buyers an opportunity to 
move through the home with ease while 
seeing the full potential of each area. 
Professional stagers often recommend 
placing up to half of a room’s furniture 
into storage. A good rule of thumb, 
keep just what is needed to showcase 

how the room can be used. If it's a 
bedroom, stage it as such. 

Open concept homes are the most 
popular so move your furniture away 
from the walls.  If you are purchasing 
new furniture, opt for neutral, modern 
designs with a few colorful 
accessories. Home staging is all 
about presenting what most buyers 
would want. You may love your home 
office, scrapbook center, or yoga 
room, but if you can stage it as an 
additional bedroom, you will add 
much more value to the homebuyer. 

Keep closets, basements, and attics 
as empty as possible to maximize the 
appearance of storage space. As 
potential buyers view your home, they 
will be trying to visualize their things, 
in the space your house provides. A 
neatly organized closet allows 
potential buyers to see it as spacious 
and accommodating.  
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The goal is to have potential buyers remember 
your home for it’s best features, not that it has 
a dirty bathroom or scuffed up walls. Many 
people recommend hiring a cleaning service 
however you can do it yourself if you pay 
attention to detail. Later in the publication, 
we will give tips by room. These things should 
be completed throughout the entire home.

Clean or refinish hardwood floors. 
Wash and wax vinyl flooring. Take time 
to clean the grout lines between tiles. 
Repair any cracks, holes or other 
damage to walls, doors and trim. 
Make sure all doors and locks work 
correctly. 
Replace worn cabinet hardware. If you 
don’t have any, consider installing 
knobs and pulls for an updated look.  
Clean cobwebs and dust from the 
ceiling, walls and baseboards. 
Transform underused areas of the 
house such as the nook under the 
stairs or the end of a hallway. Create 
a mini office with a desk or a reading 
nook with a chair and small bookshelf.  

If the carpeting is in good shape, 
have it cleaned. If not, replace with 
an off-white colored carpet.  
Replace all light bulbs with the 
brightest wattage your fixtures allow 
to add more light. 
Be conscientious of odors from 
cooking, cigarette smoke, and pets. 
These smells can kill a sale instantly. 
Air out your house and have your 
carpets, drapes and furniture 
cleaned. 
Clean handprints and be sure that 
appliances and countertops are 
clutter-free. 
If walls are a non-traditional color, 
paint them with neutral colors. 

For the advanced homeowners, install 
crown molding and other wood trim to 
give your home a more upscale, custom 
feel.

www.Alfonso.com



ROOM BY ROOM
T H E  U L T I M A T E  T O - D O  L I S T  

LIVING ROOM

Cozy up to the room by placing a board game on the 
coffee table.  
Arrange the furniture in conversational groups. 
Add pretty table lamps to provide additional lighting. 
When adding anything from accent pillows to table 
lamps, go for symmetry. 
If you’re buying furniture or slipcovers, choose light 
colors. 
Use bright, coordinating accessories like accent 
pillows and throw blankets for an updated look. 

KITCHEN

Remove everything from the countertops except one 
or two decorative items, like a vase of flowers or bowl 
of fresh fruit. 
Pack up all the dishes except one matching set. Do 
the same with glassware, flatware, and cookware. 
Freshen up and modernize cabinets with a fresh coat 
of paint or stain and new hardware. 
Seriously evaluate your appliances. Do they need to 
be replaced?  
Remove all magnets and art from your refrigerator. 
Scrub the door and handles as well as the inside.  
Scrub dirt, grime, and stains from walls, cabinets, and 
backsplashes. 
Clean cabinet interiors, especially under the kitchen 
sink. Be sure it doesn’t smell musty.  
Clean and organize the pantry by paring down the 
items and using decorative baskets.  
Empty and disinfect all garbage cans. Place them out 
of sight.  

DINING ROOM

Let buyers contemplate the idea of entertaining. Set 
the dining room table with some chic place settings 
and a few wine glasses.  
Strike a balance between overly formal and too casual 
with an attractive runner and a few fun, decorative 
elements — think small floral vases or short candle 
holders. 

WWW.ALFONSO.COM



ROOM BY ROOM

Use gender-neutral decor in the master bedroom.  
Pack away off-season clothes to make closets 
appear more massive.  
Change out hangers with matching ones to 
create a cleaner more organized look.  
Store jewelry and other valuables in a safe spot. 
Remove televisions or video game consoles from 
bedrooms to depersonalize and create a serene 
setting. 

BEDROOMS

C O N T I N U E D

BATHROOM

Scrub and sanitize the walls, floor and 
shower door. 
Remove hard water stains on faucets and 
shower heads.  
Take extra care cleaning the tile grout and 
re-caulk around the tub if necessary. 
Remove clutter from the countertop, tub, 
and the top of the toilet. Clean surfaces 
until they gleam. 
Pack and hide all your personal products. 
Create a luxury spa look with a fancy soap 
dispenser, fluffy white towels, decorative 
baskets, candles, plants, a white shower 
curtain, and a new bath mat. 
Fix running toilets and replace toilet seats. 
If drains are emitting an odor, clean them 
out. Deodorize with baking soda, boiling 
water, or vinegar. 
Time for a new sink? Try a pedestal sink to 
optimize precious bathroom space. 

WALLS, WINDOWS & MORE

Brighten up a dark corner or hall with a decorative 
mirror. 
If any rooms are painted a dark color, neutralize it 
with white or beige. 
Paint adjoining rooms the same color to make 
space feel more substantial. 
Make sure every switch plate and outlet cover 
matches and looks brand new. 
Replace those family portraits with art placed 
strategically throughout the house. Avoid leaving 
dead space on walls. 
If you have outdated drapes, change them to 
something more modern and breezy. Choose floor- 
length curtains and hang them from the ceiling 
instead of at the top of the window frame.  

CBAR 

MORE THAN 150  

AGENTS STRONG

www.Alfonso.com



Scrub pet stains on carpets and rugs until they are gone or replace them. Use 
cleaning formulas made especially for pet odors. 
Pet odors soak into your best friend’s favorite things. Completely remove pet beds, 
blankets, toys and food bowls.  
Use air fresheners that eliminate odors, not just mask them.  
Repair or remove any doors, trim or furniture that has been chewed. 
Clean all “presents” in the yard to be sure potential buyers can walk the property 
without worry.  
Keep cat boxes immaculate and tucked away. 
Take your pets with you during a showing.  
Make a pet hair sweep the last thing you do before you leave the house. 
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Replace mats or rugs for areas in front of 
sinks and the laundry room. 
Have a set of brand new towels on hand 
for bathrooms while showing the house.  
Make sure all window coverings are hung 
level and leave all shades and curtains 
open with all of the lights on when showing 
the house.  
Use plastic bins or cardboard boxes to 
store kid’s toys and other personal items 
under beds while showing the house.   

www.Alfonso.com 

WHEN SHOWING YOUR HOME

Keep all counters, tables, and desks clean 
and free of clutter. 
Hide soap, sponges, and garbage cans 
under sinks while showing the house.  
To eliminate confusion for potential buyers, 
remove any window coverings, fixtures such 
as a chandelier or built-in appliances that 
you plan on taking before showing the 
house.   

Studies have shown 
that we react 

positively to certain 
smells. Cinnamon, 

fresh flowers, bread 
and cookies baking 
are all great ways to 

enhance your 
property in the 

minds of potential 
home buyers. 



The most common complaint of those 
who have view staged homes is that they 
feel sterile. Add details that aren’t 
personal, but create warmth. Elements 
like fresh flowers, candles, and well- 
placed throws allow the space to feel 
comfortable and inviting without being 
too personal. 

www.Alfonso.com 

WELL PLACED DETAILS

A house is made of 
bricks and beams. A 

home is made of 
hopes and dreams. 

There will be homes that don’t fit into the 
standards of staging. For example, 
vintage homes, fixer-uppers and those 
that need work. While some are shown 
without updates and sometimes not even 
clean, they can appeal to the buyers by 
highlighting what they do have to offer.  
  



HOME IS THE 
NICEST WORD 

THERE IS.
L A U R A  I N G A L L S  W I L D E R



A Final Thought...
When staging a home, you need to think about today’s trends. You want to be sure it 

feels ideally suited to your potential buyers looking for their next home. From the 

exterior to the small details inside, the tips listed above help you create an atmosphere 

that promotes a buyer envisioning themselves in the space and enjoying the full 

potential of what the property can offer. A staged home sells more quickly, and excited 

buyers bring better offers. 



C B A R  C A R E S |   H O M E  S T A G I N G   E D I T I O N

BAY ST. LOUIS 
1188 Highway 90 

Bay St Louis, MS 39520 
228.467.0244 

 
BILOXI 

1966 Popps Ferry Rd. 
Biloxi, MS 39532 

228.207.2308 

OCEAN SPRINGS 
2003 Bienville Boulevard 

Ocean Springs, MS 39564 
228.875.1272 

 
PASCAGOULA 

934 Jackson Avenue 
Pascagoula, MS 39567 

228.769.7777www.Alfonso.com

DIAMONDHEAD 
4300 Gex Road 

Diamondhead, MS 39525 
228.255.3550 

 
GULFPORT 

9153 Lorraine Road 
Gulfport, MS 39503 

228.295.0262 
www.Alfonso.com


