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Dear Prospective Channel Partner,
Welcome to Associated Energy Developers (AED). As the name implies, AED has created an extensive
network of “associated” energy professionals from a wide variety of backgrounds to sell our solutions
and services and to develop distributed renewable energy generation sites. Although we like to
describe ourselves as a specialized ‘boutique’ energy company, our expertise in the renewable energy
space is unsurpassed and includes principals who have been in the industry since the late 1970’s. We
call such partners who work with us to develop projects or sell our services our ‘Channel Partners’ in
the region. We currently work with more than 30 domestic and international Channel Partners
around the world.
As a Channel Partner of AED, the synergy of your local contacts and your ability to recognize and
evaluate prospective sites, combined with our expertise to develop these sites with our renewable
energy product solutions creates a very powerful team. Channel Partners can work with AED in a
number of ways, including:





Helping to develop renewable energy projects for other clients
Finding and helping to develop projects for our own portfolio, and sharing in the ownership of
such projects
Selling our renewable energy products and solutions
Selling our technical analysis, reporting and consulting capabilities

In effect, we become the ‘back office’ to your local sales efforts for you, and you become an extension
of our sales team. This creates long term benefits for many years to come.
This package contains the information content, basic understandings and agreements that will be used
between us to create a business relationship. The document describes how you as a Channel Partner
can participate in our association. We like to maintain a rather ‘loose’ relationship between us, so you
will find our agreement to be most general in nature. We are of the opinion that good business
relationships are forged through mutual success, and not just legal documents.
Please look through the enclosed information and return a signed copy of both the Channel Partner
and Non‐Disclosure agreements found at the end of this document to our office in order to initiate the
process of working with us.
We look forward to a long and prosperous association.
Sincerely,

Brian D. Kuhn
Managing Partner
Associated Energy Developers
Plymouth, MA, USA Brian.Kuhn@AssocEnergy.com 888‐800‐2381

1. Overview
This document contains the following:







An overview of AED’s services.
An overview of AED’s ‘Essential Utilities’ solutions, and relationships with select
‘technology partners’.
An information sheet (IS) that we ask you to fill out to provide us with pertinent contact
and general business information about your company.
A mutual Non‐Disclosure Agreement (NDA) with an embedded Non‐Circumvent clause
to protect each of us and allow us to speak freely with each other about projects,
products and services.
A Memorandum of Understanding (MOU) between our companies establishing the
Channel Partner relationship.
A scope of services related to our expectations as to roles and responsibilities for
development projects.

We ask that you review all of the information provided, and return a signed copy of the IS, NDA,
and MOU to our office via email. We will then authorize the documents on our end and send
you a completely executed version.
Who is AED?
Associated Energy Developers, LLC is based in Plymouth, Massachusetts, USA. We are in the business of
analyzing, consulting on, procuring, permitting, developing and owning renewable energy projects. We
only work on renewable energy projects. We work on both small and large projects, but maintain a
focus on mid‐scale sized projects of a commercial or industrial nature. We provide our services ‘for hire’
to clients such as landowners or developers, and also develop some projects for our own investment
portfolio.
AED is a partially owned subsidiary of Aeronautica Windpower, LLC, also of Plymouth, MA. Aeronautica
bills itself as the only US‐owned and operated mid‐scale wind turbine manufacturer in the United States.
It makes wind turbines in sizes from 100, 250, 500,750, 2000 and 3000 kWs. The formation of AED as a
project company was an outgrowth of Aeronautica’s product offerings. And although we are associated
with a wind turbine manufacturer, AED is free to specify or promote any product, including other wind
turbines, that we feel fit the client’s needs.
Aeronautica began business in 2007, and AED was officially formed in 2010. Principals in both
companies can trace their roots in the renewable energy and electrical industries back to the late
1970’s.

The following pages show a copy of AED’s corporate brochure for your benefit.

Other Offerings and Services:
As its name implies, AED provides a ‘nexus’, or central common point of connection, for renewable
energy project developers and clients. Our core competencies are planning and design, modeling of
systems, site appraisals and feasibility studies, design and engineering, permitting, construction,
financing and operations for our clients or our own projects.
In addition to our efforts to provide wind and solar energy services to various locations around the
world, we have come to understand additional needs that are shared by those who can use renewable
energy the most: island nations, remote villages and developing nations. This has lead to some other
exciting solutions that we offer in addition to just wind or solar project development, including:


Wind Turbine and Solar Product Sales – We invite our Channel Partners to promote and sell
wind turbines and solar PV products. As a partially owned subsidiary of Aernoautica
Windpower, LLC, (www.AeronauticaWind.com), AED can provide your customers with a
complete line of wind turbines – from 100kW to 3MW in size. AED also maintains master
distributor relationships with many solar panel, inverter and racking companies.



Grid Stabilization Solutions – to allow increasing amounts of renewable to be added to the local
grid system. Without stabilizing the fluctuating energy coming from renewable sources, grids
can seldom inject large amounts of renewable energy into their mix.



Energy Storage Solutions ‐ to allow for renewable energy to provide a larger portion of local
energy requirements. We work with Flo Battery, NH3, Hydrogen and Pumped Water Storage
companies to provide these capabilities.



Backup Generation Solutions – are what turn renewable energy projects from intermittent
power stations to ‘dispatchable’ power providers.



Fresh Water Solutions – because creating fresh water is often a problem for these markets that
goes hand‐in‐hand with energy source development – and can actually help the efficiency of the
renewable projects by storing energy in the form of fresh water very cost effectively. We call
these solutions Wind4Water© and PV4Water©.

Out of these needs the Essential Utilities Consortium was born. It is a collective group of independent
technology providers that are working together through the AED nexus in a synergistic manner to
improve the human condition around the world. We make the offerings of the Essential Utilities
Consortium available through our local Channel Partners.
Literature describing some of these solutions is shown on the following pages for your benefit.

Please note that the relationship between us is non‐exclusive in terms of territory. You are not
being ‘assigned’ a territory, nor are you paying for any such rights.

Channel Partner Agreement:
(Please sign, scan and email along with the attached Non‐Disclosure/Non‐Circumvent Agreement to our office.)

This Agreement is entered into this ___ day of ________, 201__ by and between
___________________________________________________________________________
(hereinafter "Channel Partner") and Associated Wind Developers. LLC (dba Associated Energy Developers), with
offices at 11 Resnik Road, Plymouth, MA 02360 (hereinafter " AED ", or ‘the Company”).
Whereas the Channel Partner has expressed a desire to sell, install and/or service renewable energy equipment or
services being offered by AED, and
Whereas the AED desires their products to be sold, installed and serviced through a network of companies it
wishes to refer to as ‘Channel Partners’,
The parties therefore agree to cooperate accordingly:
1.

The term ‘Channel Partner’ has no other implied meanings or definitions in Law other than those listed
below and as shall be defined by the Company from time to time.

2.

There is no relationship created by this agreement that shall be construed as a legal agency, sales
representative, employee, contractor or subcontractor. Neither company has the right to bind the other
in any type of legal agreement or relationship.

3.

There is no ‘territory’, service area or ‘exclusive nature’ of the relationship defined by this Channel Partner
agreement. Unless agreed upon in writing by the Company, any Channel Partner can sell to any customer
regardless of where the customer, Channel Partner or the project site is located. Channel Partner
acknowledges that the Company has business relationships with other such Channel Partners around the
world.

4.

No fees are being charged by the Company for this Standard Channel partnership other than for
programs, materials, etc. as shall be made available from time to time.

5.

No sales quotas are required of the Channel partner.

6.

The Company shall extend to the Channel partner such pricing and discounts for its services and
equipment and discounts as it shall see fit to issue from time to time.

7.

The Company will make available to the channel partner merchandising, sales and training tools as it shall
see fit to issue.

8.

The Channel Partner agrees to attend training classes as provided by the Company and to acquire
designated certifications if needed for sales, installation and service.

9.

The Channel Partner agrees to allow AED to promote the Channel Partner’s name, logo and contact
information on its database of Channel Partners in various formats. AED agrees to allow the Channel
Partner to promote its relationship with AED through the use of logos and language as may be approved
by AED from time to time.

10. The Channel Partner shall treat all information provided to it as proprietary and confidential, other than
that designated for distribution to customers, and acknowledges the existence of a signed Non‐Disclosure
Agreement between the parties.
11. The Channel Partner agrees to pay its invoices in a timely manner according to the terms extended by the
Company.
12. The Channel Partner acknowledges that it carries appropriate business insurance for its operation and is
properly licensed for the sale, installation and service of the equipment or services being purchased from
the Company.
13. The term of this Channel Partnership shall be for a period of Five (5) years. The Channel Partnership may
be terminated at any time by the written notice of one party to the other without notice. Upon
termination each party agrees to stop promoting its relationship with the other in all manners and
fashion.
14. In the event the relationship is terminated, the Non‐Disclosure Agreement, Non‐Circuvent, and No
Employment clauses of the NDA signed between the parties shall survive this relationship
15. Miscellaneous.

(a)
The receiving party shall adhere to the U.S. Export Administration Laws and Regulations
and shall not export or re‐export to any proscribed countries any technical data or products
received from the disclosure or the direct product of such technical data. Each party
acknowledges that monetary damages may not be a sufficient remedy for unauthorized
disclosure of Information and that the disclosing party may be entitled, without waiving any other
rights or remedies, to such injunctive or equitable relief as may be deemed proper by a court of
competent jurisdiction.
(b)
If any provision of this Agreement shall be held by a court of competent jurisdiction to
be illegal, invalid or unenforceable, the remaining provisions shall remain in full force and effect.
(c)
Neither party may assign or transfer an y rights or obligations under this Agreement
without the prior written consent of the other party; such consent shall not be unreasonably
withheld. This Agreement shall bind and inure to the benefit of the parties hereto and their
respective successors and assigns.
(d)
Any failure to enforce any provision of this Agreement shall not constitute a waiver
thereof or of any other provision hereof. A waiver given by either party on any one occasion is
effective only in that instance and will not be construed as a waiver of any right on any other
occasion.
This Agreement is governed by and will be construed in accordance with the laws of
(e)
the Commonwealth of Massachusetts, and the state and federal courts of the Commonwealth
shall be the exclusive forum.
(f)
This Agreement sets forth the entire understanding and agreement of the parties with
regard to the subject matter hereof and supersedes all prior and contemporaneous written and
oral agreements, arrangements and understandings related to the subject matter hereof. In the
event of any inconsistency between this Agreement and any statement contained in or
transmitted with any Information, this Agreement shall control. This Agreement may not be

amended, nor any obligation waived, except by a writing signed by both parties hereto. The
captions to the several sections hereof are not a part of this Agreement, but are included merely
for convenience of reference only and shall not affect its meaning or interpretation. This
Agreement may be executed in counterparts, each of which shall be deemed to be an original
and both together shall be deemed to be one and the same agreement.
IN WITNESS WHEREOF, the parties have executed this agreement effective as of the date first written above.
For: Associated Energy Developers, LLC
By: Brian D. Kuhn
Title: Managing Partner
Signature: ____________________________

For: _________________________________________

By: __________________________________________

Title: ________________________________________

Mutual Non‐Disclosure and Non‐Circumvent Agreement
For the Channel Partnership Program
(Please sign, scan and email along with Channel Partner Agreement to our office.)

This Agreement is entered into this ___ day of ________, 201__ by and between
___________________________________________________________________________
(hereinafter "Independent Contractor") and Associated Wind Developers. LLC (dba Associated Energy
Developers), with offices at 11 Resnik Road, Plymouth, MA 02360 (hereinafter " AED ").
Purpose: In order to investigate a potential business relationship, or to further an existing business
relationship, between Independent Contractor and Associated Energy Developers, LLC concerning wind
turbine projects, each party may provide the other certain business, trade, product, technical, financial, or
other information that the disclosing party deems confidential or proprietary. In consideration of the
receiving party’s being granted access or continued access to such information, the parties agree as follows:
1. Confidential Information. "Information" shall mean any and all technical or non‐technical
information or know‐how relating to the business, services or products of the disclosing party or
a third party (including Independent Contractors of the disclosing party), including without
limitation any research, products, services, developments, inventions, processes, techniques,
designs, components, parts, documents, drawings, electronic files, data, sketches, plans,
programs, specifications, software; and/or distribution, engineering, marketing, financial,
merchandising, sales information; and/or other material (hereinafter collectively referred to as
"Information") that is disclosed by such party or on its behalf to the other party or its employees or
agents, directly or indirectly, in writing, orally, electronically, or by drawings or inspection.
Information does not include technical or non‐technical information or know‐how that the
receiving party establishes: (i) is already or becomes published or available to the public other than
by a breach of this Agreement or any confidentiality obligation owed to the disclosing party, but
Information shall not be deemed to be in the public domain merely because any part of said
information is embodied in general disclosures or because individual features, components or
combinations thereof are now or become known to the public; (ii) is rightfully received from a
third party without, and not in breach of, any obligation of confidentiality; (iii) is independently
developed by employees or agents of the receiving party without access to or use of the
Information of the disclosing party; (iv) is known to the receiving party at the time of disclosure
without an obligation of confidentiality; or (v) is produced in compliance with applicable law or a
court order, provided that the receiving party first gives the disclosing party reasonable notice of
such law or order and gives the disclosing party opportunity to oppose and/or attempt to limit
such production, unless the law or court order prohibits giving of such notice.
2. Non‐use and Nondisclosure. Each party agrees that it will not make use of, disseminate, or in any
way disclose any Information of the other party to any person, entity, firm or business, except to
the extent necessary for negotiations, discussions, and consultations with employees or
authorized agents of the other party, or with the express written consent of the other party.
Furthermore, the existence of this Agreement, and any business negotiations, discussions,
consultations or agreements in progress between the parties shall not be disclosed or released
in any form without the prior written approval of both parties. The receiving party agrees that it
shall take all reasonable measures to protect the secrecy of and avoid disclosure and
unauthorized use of the Information. Without limiting the foregoing, the receiving party shall
take at least those measures that the receiving party takes to protect its own most highly
confidential information and shall not disclose Information to any third party or allow any third

party access to any Information. The receiving party shall have its employees or authorized
agents who have access to Information sign a non‐use and nondisclosure agreement protecting
third party confidential information in content substantially similar to the provisions hereof,
prior to any disclosure of Information to such employees or authorized agents. The receiving
party shall reproduce the disclosing party's proprietary rights notices on any such copies in the
same manner in which such notices were set forth in or on the original. The receiving party shall
immediately notify the disclosing party in the event of any unauthorized use or disclosure of the
Information of which it becomes aware.
3.

No License. Nothing in this Agreement is intended to grant any rights, title or license to the
receiving party under any patent, copyright, trademark, trade name, mask work or other
proprietary right of the disclosing party, nor shall this Agreement grant the receiving party any
rights in or to Information. The receiving party shall not reverse engineer, disassemble or
decompile any products, prototypes, software or other tangible objects that embody the
Information of the disclosing party and that are provided to the receiving party hereunder.
Nothing in this Agreement shall limit or restrict the rights of the disclosing party to assert
infringement or other intellectual property claims against the receiving party.

4.

Warranty. Each party warrants and represents that it possesses all necessary power, right, and
authority to lawfully make the disclosures subject to this Agreement. The receiving party
understands that portions of the Information may relate to products or services that are under
development or planned for development. All Information provided "as is," and the parties make
no warranties, expressed, implied or otherwise, regarding its accuracy, completeness or
performance.

5.

No Further Rights. Nothing herein shall require either party to reveal any Information to the
other. Neither party shall have any obligation to enter into any further agreements with the
other or to purchase any product or service from the other party (or to offer for sale any product
or service to the other) using or incorporating Information. Neither this Agreement nor receipt
of Information hereunder shall limit either party's independent development and marketing of
products or services involving technology or ideas similar to those disclosed, nor will this
Agreement or receipt of Information hereunder prevent the receiving party from undertaking
similar efforts or discussions with third parties, including competitors of the disclosing party. The
parties do not intend that any agency or partnership be created between them by this
Agreement.

6.

Term. The period of disclosure shall be from the Effective Date and continuing during the
period that there exists between the parties any business relationship of any nature, and ending
five (5) years after the expiration or termination of the relationship between the parties
pertaining to the subject matter of the disclosure. Notwithstanding the foregoing, the provisions
of Section 3 of this agreement survive the termination of the relationship indefinitely.

7.

Return of Materials. The receiving party shall, upon request of the disclosing party: (i) return to
the disclosing party or destroy all documents, drawings, equipment and other tangible materials,
including all Information and all manifestations thereof, delivered to the receiving party under this
Agreement, and all copies and reproductions thereof; and (ii) certify to the disclosing party that
all such Information has been returned or destroyed.

8.

Non‐Solicitation. During the term of this Agreement and for a two‐year period after any
termination of this Agreement, the Channel Partner will not, without the prior written consent
of AED, either directly or indirectly, on Channel Partner's own behalf or in the service or on
behalf of others, solicit or attempt to solicit, divert or hire away any person employed by AED.

9.

Non Circumvention. At any time prior to the expiration of this agreement, it is expressly
agreed that the identities of any individual or entity and any other third parties (including,
without limitation, suppliers, customers, financial sources, manufacturers and consultants)
discussed and made available by the Parties in respect of the Purpose and any related business
opportunity shall constitute Confidential Information and the Recipient or any Group company
or associated entity or individual shall not (without the prior written consent of, or having
entered into a commission agreement with, the Disclosing Party):
a. directly or indirectly initiate, solicit, negotiate, contract or enter into any business transactions,
agreements or undertakings with any such third party identified or introduced by the Disclosing Party;
or
b. seek to by‐pass, compete, avoid or circumvent the Disclosing Party from any business opportunity
that relates to the Purpose by utilizing any Confidential Information or by otherwise exploiting or
deriving any benefit from the Confidential Information.
The Recipient covenants that any financial gain made by it, or any associated party, from a breach of
clause 6.1 shall be held on trust for the benefit of the Disclosing Party and then be transferred to a
nominated account of the Disclosing Party, until which time such outstanding amount shall incur interest
at the rate of 4% per annum above Barclays Bank’s base rate from time to time. Such interest shall accrue
on a daily basis from the due date until actual payment of the overdue amount, whether before or after
judgment and the Recipient shall pay the interest together with the overdue amount.
Clause 9 does not effect the Disclosing Party’s ability to also sue for damages should the covenants in
other sections of this document be violated in any way.

10. Miscellaneous.
(a)
The receiving party shall adhere to the U.S. Export Administration Laws and Regulations
and shall not export or re‐export to any proscribed countries any technical data or products
received from the disclosure or the direct product of such technical data. Each party
acknowledges that monetary damages may not be a sufficient remedy for unauthorized
disclosure of Information and that the disclosing party may be entitled, without waiving any other
rights or remedies, to such injunctive or equitable relief as may be deemed proper by a court of
competent jurisdiction.
(b)
If any provision of this Agreement shall be held by a court of competent jurisdiction to
be illegal, invalid or unenforceable, the remaining provisions shall remain in full force and effect.
(c)
Neither party may assign or transfer an y rights or obligations under this Agreement
without the prior written consent of the other party; such consent shall not be unreasonably
withheld. This Agreement shall bind and inure to the benefit of the parties hereto and their
respective successors and assigns.
(d)
Any failure to enforce any provision of this Agreement shall not constitute a waiver
thereof or of any other provision hereof. A waiver given by either party on any one occasion is
effective only in that instance and will not be construed as a waiver of any right on any other
occasion.
(e)
This Agreement is governed by and will be construed in accordance with the laws of
the Commonwealth of Massachusetts, and the state and federal courts of the Commonwealth
shall be the exclusive forum.

(f)
This Agreement sets forth the entire understanding and agreement of the parties with
regard to the subject matter hereof and supersedes all prior and contemporaneous written and
oral agreements, arrangements and understandings related to the subject matter hereof. In the
event of any inconsistency between this Agreement and any statement contained in or
transmitted with any Information, this Agreement shall control. This Agreement may not be
amended, nor any obligation waived, except by a writing signed by both parties hereto. The
captions to the several sections hereof are not a part of this Agreement, but are included merely
for convenience of reference only and shall not affect its meaning or interpretation. This
Agreement may be executed in counterparts, each of which shall be deemed to be an original
and both together shall be deemed to be one and the same agreement.
IN WITNESS WHEREOF, the parties have executed this agreement effective as of the date first written above.
For: Associated Energy Developers, LLC
By: Brian D. Kuhn
Title: Managing Partner
Signature: ____________________________

For: _________________________________________

By: __________________________________________

Title: ________________________________________

Developing Projects Together ‐ The Business Relationship between AED and
Channel Partners:
When you become an AED Channel Partner, you may enter into a ‘Joint Venture’ (JV) partnership
agreements with AED to create mechanisms for creating joint proposals and developing project sites. To
do this we have developed a general ‘Memo of Understanding’ for a typical project or series of projects
as part of our Channel Partner program. In this manner the expectations of both parties should be clear
when beginning such projects.
Each JV relationship may be different, depending on the capabilities of the JV partner as they relate to
the scope of services. Some JV partners may only be interested in finding sites, and will expect AED to
do most of the other work. Therefore, the ‘ownership’ of the Joint Venture(s) between us will vary,
depending on who does what work. It is important that this relationship is established BEFORE any sales
or project efforts have begun.
As part of that JV we usually agree that each individual site that is created will be owned by a separate
‘special purpose’ business entity, whose sole business will be the ownership and operation of that
particular project (SPE). Note also that the ownership of these project companies typically becomes
diluted by the amount of shares need to attract project equity investment. The actual amount of
dilution and the ending shareholder arrangement will depend on the financing structure that we jointly
accept for the project.
Should we enter into a JV agreement, we each agree to fund our respective share of the
predevelopment efforts. Tasks that have outside costs associated with them (such as equipment, legal
fees or engineering costs, etc.) are considered ‘project expenses’ which are paid and expensed ‘off the
top’ by the projects before distributions.

Understanding our Roles ‐ what the Development Partner typically needs to do…
We are counting on our development partners to do the following:
 Identify and help to secure project sites in areas of profitable wind or solar resources
 Understand the regulatory environment of the country/state and help us meet with high level
decision makers in the government and utilities
 Understand how Power Purchase Agreements (or similar mechanisms like FITs, etc.) can be
obtained in the region. Help negotiate the PPA with AED.
 Assist AED in the submission of simple proposals for projects to the appropriate authorities
 Provide a local presence for the development team if needed in terms of office space and
exposure
 Provide local assistance with financing sources as needed to assist AED efforts.
For our part, AED will be providing:
 The technical know‐how for project design and engineering
 Vendor equipment relationships from around the world
 Work together with the Development partner to create proposals and evaluate sites
 Provide overall project management during permitting and construction
 Provide lead efforts on obtaining equity and debt financing for the project entities

